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Profile SCOTT ANDREWS

— Scott Andrews believes the foundation of Melvin Mark’s success is its
s ’ dedication to building solid relationships. “Both as a company and as a
|| group of people, Melvin Mark believes strongly in the power of rela-
|| tionships. We've been successful because we're in it for the long haul.
We establish relationships with tenants, landlords, other brokers, and
vendors. We give tenants good working environments at reasonable
prices and back that up with attentive high-quality services.”

Working with [Scott] was an exceptional experience. Scott was
attentive, service minded, and creative. He brought me creative
solutions and encouraged me to pursue what is now our
beautiful office today. We would not be here if it was not for his

vision and persistence.” Lee Davies, Principal, Lee Davies Real
Estate
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PROFESSIONAL EXPERIENCE

Scott joined Melvin Mark Properties as a leasing agent in 1978. Since then, he has risen to president of Melvin Mark Properties
with a wide spectrum of responsibilities, including some of the company’s most important projects. Scott supervises all leasing
activity. He also oversees the company’s corporate marketing efforts and directly leases Crown Plaza and Union Bank Building,
two Class A buildings in downtown Portland.
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